
About Sell Without Selling 
Welcome to my four step bulletproof script! This is the exact 4 step process I used to close 

millions of  dollars in sales and recruit hundreds of new reps into my business. Imagine having 

other Networkers hungry to join your team and ASKING YOU if they can join without you 

having to beg and chase.

In case we haven’t met, my name is Ruth Sheridan. I am the founder of The Corner O�ce At 

Home™.  After leaving a 25-year corporate position, I spent the last 6 years coaching 

thousands of struggling network marketers on how to use the online space to create powerful 

recruiting machines! I’m also a Network Marketer myself and have earned over a million 

dollars in the industry.

I encourage you to practice what I am about to share. Make sure you listen to people’s replies 

before going on to the next step.  The goal at each step is to tap into emotion.  Always 

remember that people buy and join based on emotion.  Very few join based on facts!  

Step 1 - Tapping Into The Problem  
The starting point in any conversation is to dig into the problem.  The only way to dig into the 

problem is to ask questions.  Don’t forget to LISTEN.  The answers will be your clue on what to 

say next.

So many inexperienced people assume they know what the problem is.  They then proceed to 

"tell" the prospect all about the thing that will solve the perceived problem.  Often the 

prospect tunes out because they aren't looking to solve that particular problem and the 

conversation is meaningless. It's an amateur move.

The questions below are specifically worded as if you are speaking with a Network Marketer.  

They can be adjusted to fit any product or service based business.

SELL WITHOUT SELLING
 4 step bulletproof script to recruit more reps and sell more stuff



IDENTIFYING THE PROBLEM

Step 2 - Tapping into the DREAM
Now that we have a clear understanding of what the problem is, we are able to present a 

solution.....but not yet.  If you miss this every important dream step your prospect will feel 

like you really don't care and that you're just trying to sell them something.

We must tap into the DREAM.  The dream creates positive emotions for your prospect and is 

an important step to walk your prospect through.

Unfortunately most people have forgotten how to dream so now it's your job to help them!

Here are the questions you can ask your prospect to get them dreaming again:

What do you feel might be holding you back?

What are some of the challenges you are facing in your business right now?

 How does that feel to have ______(challenge)

 What might happen if you don’t make this work?

If you continue down the current path will anything change?

 What are you concerned with being the problem?

I just heard you say_____ has that happened before?  Tell me more…

 I am hearing that you don’t know ______( where to start)?

What’s keeping you STUCK?  Or at the “just OK” level/state?

I am seeing that you have 2 problems….. “Do you see that?”

 I want to understand…..

What is it that happened to you that doesn’t make you feel you deserve success? 

Now once you have dug in deep and identified the problem now’s the time to move to …

What do you want your business to do for your life?

In a perfect world,  where do you want to be 2 years from now?

If I had a magic wand and could wave it,  what does your perfect life look like say a year 

from now?

What does that look like? How does that FEEL?

Imagine what your life looks like as a result of your successful business?  Tell me about 

that….How does that feel?

If your business was exactly the way you wanted it ...what would that look like?

How would that change things for you and your family?

What specifically are you now able to do as a result of your successful business?

We’re not talking about the product, that’s great.  We’re not talking about the company, 

that’s great too.  But this business… what do you want this business to do for you and 



Transition to Next Steps
The transition is important. It will show that you have deeply listened to your prospect.  It will 

demonstrate that you care about them and are not focussed on your own agenda

● OK let me make sure I understand.. You said you were ( restate the pain) and in a perfect 

world you want ( restate the dream)  Did I get that right?

On a scale of one to ten how important is it to you to have this happen for you?

( If they say anything less than an 8, ask what would make it a 9 or 10.  Most people who say 

less than 8 are holding back because of self doubt and fear of failure. If it's less than 8 revisit 

the dream and dig deeper.)

Step 3 - Identifying the Gap
This is where some of the magic comes into play.  Your goal is for you to help your prospect 

have an Ah-Ha moment!  When people realize things for themselves all of a sudden it is no 

longer a sales conversations.  They will start asking you if they can work with you/join your 

team.

HEre's some questions you can ask: 

Step 4 - The Close

your family?

How does it feel when your family sees you successful?

So based on where you are right now and where you want to be,  what do you think is 

missing?

What would having ( the dream) be worth to you?

Can you see if you just keep doing the same thing over and over you will stay stuck where 

you are?

Is it ok if I share with you a solution that might help fill that gap?

Is it ok with you if I share with you something that will solve your problem?



After sharing your solution/program/presentation etc. ask the following closing questions. If 

you do the prior three steps e�ectively your prospect won’t have to be convinced of 

anything. The close is actually the easy part! Many times they ask if they can get started with 

you before you even have to ask.

Want My Help?
If you have a big vision, but are stuck in your business reach out.  I have various tools and 

programs that may be a fit for you.  You can email me at the address below or text message 

the word "GROW" to 737-777-9111 and we will get you over some information.

Email: hello@ruthannesheridan.com

Phone Number: 737-777-9111

Are you ready to get started?

Are you ready to make a di�erence in your life?

Are you ready to get unstuck?

How would you like to get started?

Which pack would you like to start with?

Do you see how this solves (state the problem). Are you ready to change today? 


